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Safe Harbor Statement

Certain statementsin this release concerningour future prospectsare forward-looking statements Forwardlooking

statementsby their nature involve a number of risksand uncertaintiesthat could causeactualresultsto differ materially
from market expectations Theserisks and uncertaintiesinclude, but are not limited to our ability to managegrowth,

intense competition among Indian and overseaslT Products companies,various factors which may affect our cost

advantage suchaswageincreasesor an appreciatingRupee,our ability to attract and retain highly skilled professionals,
time and cost overrunson fixed-price, fixed-time frame contracts, client concentration,restrictionson immigration, our

ability to manageour international operations,reduced demand for technologyin our key focus areas,disruptionsin

telecommunicatiometworks,our ability to successfullgompleteandintegrate potential acquisitionsJiability for damages
on our servicecontracts,the succesof the companiesin which Intellect DesignArenahas made strategicinvestments,
withdrawal of governmentalfiscalincentives political instability, legalrestrictionson raisingcapitalor acquiringcompanies
outsidelndia,unauthorizeduseof our intellectualproperty andgeneraleconomicconditionsaffectingour industry.

Intellect DesignArenamay, from time to time, makeadditionalwritten and oral forward-lookingstatements,includingour
reports to shareholders Theseforward-looking statementsrepresentonly the / 2 Y LJI glgef@tantentions, beliefs or
expectationsand anyforward-looking statementspeaksonly asof the date on whichit wasmade TheCompanyassumes
no obligationto reviseor updateanyforward-lookingstatements
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Toprovide Large Enterprise Grad®mposablend
Contextual solutions driving higher business growth,
reducing cost and risk on sustainable basis




Our Belief of Industry today

3 dimensional complexity
for the bankers today

A Supporting 4 generations
of Technology

A Exponential growth of
Financial products creating
complex mesh

A Global Ecosystem with
Fintechsand increased
regulations
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Our Proposition

With Intellect Open Finance Platform having 250+

t Ol F3ISR .dzaAySaa /2YLRySydgaot .
on Unified Data Model and Low coding Platforms, Al/ML

algorithms, we can accelerate the digital journey in half

the time and cut the Total Technology cost by 3 to 5

times.

LyaStfSouQa Yz2aild O2YLINBKSyaags
600 fine grained User Journeys using Design thinking

approach across Core banking, Lending, Credit Cards,

Central Banking, Payments, Liquidity, Collections, Trade,

Supply Chain Finance, Treasury, Underwriting and

Wealth drives Agileomposablesolutions within weeks

compared to months in the market.




Intellect T Building an Institution
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Principles of Intellect as a sustainable Institution

1

Strong Culture of
Design Thinking
provides continuous
drive to spot
Unstated needs of
the market with deep
technology research.

2

Calibrated, Sustained
and Profitable

growth with high
impact to Customer
business.

3

Smart and Collaborative
team of deep Market,
Banking, Technology and
Process experts
(connected Intelligence)
with long term purpose
of Simplifying Banking
systems by application

of Composable and
Contextual technologies.

4

Contribute with our
time - not just money
- to underprivileged
Society as well adopt
environmentally
sustainable Practices.
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Phase of growth and investmerg Several
Products were in Stage # 2 and # 3

A Investments in Product developmerg Cumulative
investments oveRs 1,250Crs

A Investments in Sales & Marketindg3rand building, gaining
Market acceptance, winning Analyst endorsements
Cumulative investments over Rs. 2,00

A Investments in building Leadership bandwidth and building

expertise
A Expanding Customer footprintg Sharpening execution

Resulting in

Acquiring Recognition as Winning key
marquee logos Category Leaders deals
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INTELLECT ;20182021

Industrialization, Monetization and
Customer Centricity
A Aim is to move more Products to Stage # 4 and # 5
A Industrializationg Scaling
Making processes robust and repeatable
Ensuring EB OTIF, defect free delivery

A Monetization ¢ Unlocking the value of IP
investments

Better Pricing and Revenuealisation

Alternatives in Pricing models to maximize
revenue

A Customer Centricityg, Fostering rewarding
partnerships
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5 Stages to drive Sustainable and 78 b 05| pecember 07, 2021
Scalable Product Business

05 Partnerships, Strategic
Alliances and Mining

04 Aggressive Selling It takes 3 years to move

and Premium pricing from Stage 2 to Stage 4.
_ _ Over 60% of our product
03 Design branding and investments deliver to
marketing; Acquire first this time frame.

10 Customers

Life Time Value (LTV) of one
successful product is typically
$100 Mn to $500 Mn.

02 Winning first
reference

01 Building a product
around an identified
market need
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Intellect Value Framework
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Intellect Value Framework

Technology Customer Brand and Talent Execution Finance &
Capital Capital Sales Capital Capital Capital Risk Capital
2 S 0StASOS GUKFO A0Qa | ¢ OFLAGEE OdzoS ¢

turn drives value for all our stakeholder€ustomer, Associates and Investors
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Technology Capital

Being a Technology Company, Intellect has 4 exponential
technologies, 12 products and 4 Platforms.
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Technology Edge - Low Coding Platform

7/ Areas of driving Enterprise Grade Application

C- Customer Experience technologies (Canvas and Turmeric)
O - Operation Excellence Technologies (Turmeric and IDX)

P- Performance (Cloud and MACH)

A - Analytics Technologies (Canvas and FDS

R- Proactive risk management technologies (FDS Platform)

| - Integration Technologies (Turmeric)

S- 5 walled security technologies (ARX)
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Evolution from Technologies to Marketplace

<

%
Data Model @ Cloud 3rd Party

::}
CP,
o—
Participants

Technology Products Platforms + FinTech Marketplace-
Stack FinTech Ecosystem

[
AN
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Technology shifts that favour Intellect

: Segregation of
()Sr?lgrg%rige Shift to Open APIs as medium of UX Layer from

to Cloud Architecture Data Exchange Business Logic
u Headless Architecture

MACH aslefacto Emergences of Predicting Trends

standard

Fintechsand and Investing
Market Place proactively
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The Complete Data Insights Technology 08 omniorowe | Decemter 7, 2001

D

2 Leverage Data and Al as a Service through API ?
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Technology

. . .. intellect 5
iITurmeric Technology 1 Marketplace Enabler 2% | Decainter 07,202
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Intellect Fin Cloud i Reference Architecture
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CS

Application
Development

Datastores

PostoreSOIL

Amazon RDS

m ORACLE’

MySaoL

DATABASE

% i e
¢ elastic  SF

Data Warehouse

Amazon S3

. mongo

Streaming

& kfka
) 4

fluentd

Amazon MQ
Broker

Spﬂﬁ\(:{ Streaming

Languages &
Frameworks

Container Registry

*

Docker Hub

Repository / App Defn

ClI/CD

u;
Jenkins

API Gateway

Tyk.io

A\ Kong
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Products
How do

Functional depth
and breadth

Comprehensive repertoire of
PBCg Packaged Business
Components that also make
them 'composablé

ntell ect 0s

Contextual Solutions

Contextual, curated solutions
that address the specific Market
needs of a customer, rather than
as a generic product offering
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Product s

Technology

Differentiated through unified
architecture, MACH compliance
¢ Microservices based, API led
design, Cloud nativand
integration with other

products/ regulatory ecosystem

d |
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H. IDC {a} CBX $ Trade & SCF
) Quantum o Liquidity N Treasury

= Digital Lending ~ g&° DTB =8 Underwriting
@  Digital Cards =\ Payments @ Wealth
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Products and Platforms

3 Products emerged as Category Leaders Products/Platforms- would power Next Growth Cycle
45 customers :
Liquidity 56 countries =EWpem Proven with Advanced Market customers

$ 4 Trillion cash every year

Launched earlier this year,
60 Customers in Middle East and Asia INEeicCVly Registered wins iResurs3ank in Sweden
Launched on Azure Cloud in August EGep | Winin a leading private sector bank in India

DTB/
Cash Power
22

Wins and Installs in India, Asia and Africa
Set our footprint in Europe witResurswin.

Intellect Powers 11 Central Banks across continents. et ornt In E rsvin
Digital Banking live in Canada and in Middle East

Quantum Undisputed category leader in Central Banking

- Powered by AI/ML led Fabric Data Services and IDX
CUEERIIE] | jve in Top 10 US P&C Carriers

Platform powering Indian Governmengd/arketplaceinitiative
demonstrated robust growth in GMV in FY21 and first half of FY22
Poised for further acceleration in the next couple of years.
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IKredit360 CashPower 22

Xponent
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Customer Capital
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Customer Capital

A Customer is where Intellect belief meets the reality of Value creation.

A We love Demanding Customers who challenge our limits of Imagination and
0 Kdza RNAGYS GKFG WO9RISQOD

A Intellect Products have been chosen leaders of each market which ensures
comprehensive Functional depth and Architecture.

A High NPS scores drives ProdReferencabilityn the market leading to
higher growth.

A More Customers drives higher Product Maturity thus reducing
Implementation cycle time leading to higher growth and higher margin.

A Customer Life Cycle revenues for top 20 customer ranges between 100
Crores to 500 Crores over last 7 years.




Customer Assets

260+Active
Customers

$ 76 MNRevenues from
Top 10 Customers
in FY 21

Customer Stickiness
Existing customer base
accounted for over 80%
of revenue in any year

Customers more than
$ 1mndoubledfrom
FY15to FY21

$ 111 MNRevenues from
Top 20 Customers
in FY 21

Strong Crossell

20% of our active customers

generated revenue from
more than one product

o | Technology
Day II
December 07, 2021
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Customers more than
$ 3mnnearly trebled
from FY15to FY21

Average first year revenue
realization from new
Customer acquisitions has
been around $1m

Consistent and
progressivelyncreasing
NPS scowith major
Customers




Lifetime Value of Key Customers

Customer # 1
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Customer # 4
34027

FY15FY16FY17FY18FY19FY20FY21

Customer # 8

e T T T T T T 1

FY15FY16FY17FY18FY19FY20FY21

26
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Lifetime Value of Key Customers

Customer # 9 Customer #10 Customer #11 Customer # 12

17243
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Brand and Sales Capital
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Brand Capital

A Ability to win large and prestigious deals in Advanced markets.

A Created new Fresh Premium brand for Enterprise grade products
among chosen 1000 Bank and Insurance market.

A Created Intellect GTB Oxford School of Transaction Banking to drive
Thought leadership led by Andrew England, our Board member.

A Exhaustive Coverage of all 12 products among 10 Global analysts.

A 40% Pull leads landing by direct calling by Prospects

A Healthy qualified Deal Pipeline of 4,875 crores and many more Leads.
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Accolades

A #1 in Retail Banking, #1 Corporate Banking anh#iretechby IBS
Sales League Table 2021

A #1 In Al/ML platform byovarica

A Won 7 awards for creating value for our customers in last 18 months.

A Liquidity, DTB and Quantum Banking in Leadership quadrant
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Global IBS Sales League Table 2021

# # A #.

@\Banking/& '%\Banking/@& w&\ /%r

Retail /.. Transaction ,\\/ | InsurTech .\\&

BestRetailPaymentsSystemimplementation: BestAdoption of Tools& Governance@ JanataBank
Most EffectiveDigitization/ Paperlesdnitiative: BestProjectimplementation @ JanataBank,JBLLtd

BestTransactionBankinglmplementation: Most Impactful Projectfor @ Vietcombank

o Do Do Ix

BestTransactionBankingimplementation: BestAdoption of Tools& Governance@ Bankof Bahrain
and KuwaitB.SC
IBSiFinTechinnovation Awards 2021
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Figure 5: FinTech Quadrant for portfolio management platforms. 2021
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Figure 10: Celent ABC Vendor View: North American Edition
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A The US Market presents opportunities fdyperscaleCorporate Banking OS/
Liquidity/Virtual Accounts/ Escrow and Data/ Underwriting

Presents a $ 1b opportunity

Recently won deals for Liquidity/ Escrow Digital with Tier 1 Banks in the US,
on a true cloud native , API led architecture deployed in a Hyperscale cloud.

Gone live in a record time with one of such banks

A Data/ Underwriting have acceptancamongst the Top 10 P & C Carriers
across the value chakwData Intake / triangulation and enrichment

Strong pipeline and pursuits / POCs in progress for Data and IDX .

Market size of Data/ Underwriting in the U8bout 150 P&C Insurers @$1m
per account.

A Leadership in Payments product in Canatti#ough recent wins and dominate
the Cards market in Chile in LATAMIith multiple customers including a Global
retail chain.
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A Europe has been the forte for th€&5TBBusiness, with customers
in the UK.
IGTBexpanded its footprint to Spain , Sweden, France and Austria , building
a strong reference for Liquidity, Payments and Trade Finance. Set to expand
further into the Nordics as well.

The Digital Portfolio of CBX , VAM/ Escrow, Liquidity has a similar market
potential as in the US
A Active funnel for IDC with Intellect figuring in the last 2 in a few deafter

the golive of Cater Allen on Cloud , fully compliant with Security and GDPR
regulations. Recent win witResurs Sweden for a unique Sales Financing

opportunity
A Growth for Digital Lending ifcuropeWona Point of Sale Lending deal with

the second largest European retailer, Otto, deployed on the cloud, after a
rigorous evaluation and POC. Opened up new avenue for growth for Lending in

Europe.
A InsurancelUnderwriting product to be focused in this market next year.

A Large ongoing engagement with a Wealth Management business in the UK
which is set to scale up further

34
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A Digital Transaction Banking (DTB) is the clear Market leader
with nearly 50 installations across Growth Markets. Top 8 of 9
Banks in GCC are Intellect customers

A Lending suite from th&GCBBusiness, RM Office from the
IWealth Business and Capital Cube / Treasury fromiRieM
Business have significant presence in these Markets with
referenceablanstallations across geographies.

Focus to further expand their presence to more countries/
more Banks in countries with existing installations
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Sales Capital

A Very seasoned and senior sales Leadership closer to Customer.

A London Office is staffed with over 50 senior profiles for catering to Europe business at the
Financial district of Canary Whatrf.

A US Office is led Byppili Srinivasan and Jim McKenney staffed with over 30 Senior leaders
operates from New jersey owned office.

A Canada office is led by Sy@daderand has more than 40 leaders drivifogussedyrowth
In the market.

A Dubai office is led By Rajesh SaxenaBatesHPrabhu and hosts more than 40 leaders for
covering Middle east and Africa

A Singapore Office is led by JaideRiffaand has more than 25 leaders to drive growth in
Asia pacific

A Sydney Office led by Anil Verma and has focused team of 6 members.

36
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Partnership Ecosystem

Strategic " :
Partners- IBM. Country specific 25 partnerships

Microsoft, AWS. Partners.in 18 with Fintgch
countries companies

Hexaware
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Real, Rich Funnel

The current funnel of Intellect (INR Mn)

48,084 ($649 mn) Q2 FY22 46,302 ($ 628 mn)  QiFy22 40,181 ($ 540 mn)  Q2Fval

41,490 ($ 560 mn) 38,118 ($ 517 mn) 30,285 ($ 407 mn)
IS accounted byL56 IS accounted by 150 Is accounted by 117
opportunities opportunities opportunities
DESTINY DEALS Q2 FY22 Q1 FY22 Q2 FY21

38
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Talent Capital
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Talent Capital

A The foundation of Intellect is about people who have not written their resume in their
life or after they joined Intellect!

A Intellect celebrates talent with ability to challenge status quo and commitment to deliver
the new belief.

A Two Institutional frames 35 member Partnership Council to drive next 3 year agenda,
110 member Corporate Executive council to drive next 12 months agenda and 600
Konarkgo drive high performance culture.

A Intellect enjoys the learnings from 29 nationalities, as of today

A Intellect deep customer impact emerges from more than 1500 profiles having more than
10 years Fintech experience.

A Intellect has more than 900 researchers working in R&D building cutting edge
technologies. The average experience of R&D team is more than 8 years.

40
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Board of Directors

Arun Jain Anil Verma Andrew England
Chairman & Executive Director Non-Executive Director
Managing Director

Arun Shekhar Aran Abhay Gupte Vijaya Sampath

Independent Director Independent Director Independent Director
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Strategic Advisors

5 ! -‘
Andrew England DaveRavell PrabalBasuRoy PradeepKapur
Director & Head of Strategy, Growth Advisory BoardGGTB Advisor to Chairman Strategic Advisor
UK,iGTB

a”

SanjeebChaudhuri Swarup Choudhury Theodore Roosevelt Vikram Sud
Growth Advisory Board, Strategic Advisor Malloch Growth Advisory Board,
IGCB Growth Advisory Board, IGTB

iGTB

42



Leadership Team

Arun Jain
Chairman &
Managing Director

TV Sinha

Headg Treasury and
Capital Markets

Manish Maakan
Chief Executive Officer
Intellect Global Transaction

Banking

JaideepBilla
President,
Wealth Management
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RajeshSaxena
Chief Executive Officer
Intellect Global Consumer

BaneshPrabhu
Chief Executive Officer,
Intellect SEEC

Banking

Anil Verma DebanjanKumar
Executive Director Chief Executive Officer,
iDigital

43
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Leadership Team

= h | ¢
Krishna Rajaraman  VenkateswarluSaranu Padmini Sudha
Chief Technology Officer Chief Financial Officer Chief Talent Officer Gopalakrishnan

Global Head; Quality

DebalDutt Ramanan SV Kannan Ram
Chief Marketing Officer Chief Executive Officer, Global HeadPartnerships
India and South Asia and Alliances
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The Intellect Way of doing things.

ADesign Thinking in our DNA
APassionate about R & D/innovation

ALakshyaour visioning exercise

ACircle time: Encourage diverse thoughts but keep the
tribe together.

AThe most approachable leadership
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Execution Capital
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Execution Capital

Principles

A Based on design Thinking principle. Last 2% detailing drives
200% throughput.

A Comprehensive Delivery excellence FramewbBrkD7
Framework

A Driving reduction in Digital Transformation cycle time 30% year
on year by application of design thinking.

A Extremely low defect density post go live.
A Driving partnership led implementation methodologies.

47
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Finance Capital




Finance Capital

Business
Growth

Focus on
ARR Growth

Cash Flows
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Investment Driving

Thruput on EBITDA
R&D dollars Growth
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Its time to get to Financial Numbers..

A Large deals signups and focus on Destiny deals resulted in accelerating revenus
Growth to 22%.

A Zero debt Global Fintech Company. Net cash moved from Net Debt of 114 Cr
to 257Cr positive.

A Higher quality execution drives higher license linked revenues growth of 55%.

A Cloud/SaaS/AMC helped in driving ARR growth of 74% over 8 quarters
Opyo / NJAY VHQHH @& oop /NI VHQHANUL D

A Inspiteof complete technology stack, the total Technology assetspitalised
Assets stood at 19dr and under WIP at 348Cr as on Sep 21).

A EBITDA grew to 419 Cr as of Sept 21 from just 95Cr. during Sept 19
A PAT grew to 315Cr from 43 Cr in Sept 19.
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QoQ Financial Highlights T e 20
Quarter's figures Q1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21 Q2FY21 Q3FY21 Q4FY21 Q1FY22 Q2FY22
TOTAL REVENUE 342.8 326.6 319.5 358.0 345.9 371.8 382.2 397.6 408.3 452.1
License 554 42 5 49 1 100.4 60.0 98 2 91.0 8505 792 86.9
Saas 233 275 325 38.2 38.5 34 4 41.8 649 7T ar.g
AMC 596 62.6 63.2 66.7 734 746 744 5.8 792 81.4
Impl 204 .5 1939 1747 152.7 174.0 164.6 175.0 171.2 1722 1959
License Linked Revenue 138 133 145 205 172 207 207 226 236 256
% Total Revenue 40% 41% 45% 57% 50% 56% 54% 57% 58% 57%
Annual Recurring Revenue 83 90 96 105 112 109 116 141 157 169
% Total Revenue 24% 28% 30% 29% 32% 29% 30% 350% 38% 37%
Gross Margin % 47.03% 4517% 46.44°% 53.38% 53.38% 56.03% 5599% 56.82% 56.22% 57.91%
EBITDA 11.66 (5.9) 2.7 62.3 67.9 89.2 97.4 101.4 100.2 118.2
EBITDA % 3.4% -1.8% 0.9% 17 4% 19.6% 24 0% 25 5% 25 5% 24 5% 26.1%
PAT 3.39 (17.0) (11.4) 41.0 42.6 59.2 80.4 80.6 73.7 79.2
PAT % 1.0% -5.2% -3.6% 11.4% 12.3% 15.9% 21.0% 20.3% 18.1% 17 5%

MNet cash (77.8) (1139 (11.5) (121.2) 57.0 947 1242 2107 2182 257 4
51
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LTM Financial Highlights

LTM Figures Q1FY20 Q2FY20 Q3FY20 Q4FY20 Q1FY21 Q2FY21 Q3FY21 Q4FY21 Q1FY22 Q2FY22
TOTAL REVENUE 1,494 1,440 1,384 1,347 1,360 1,395 1,458 1,497 1,560 1.640
License 326 260 233 247 252 308 350 335 354 343
Saas 83 95 106 122 137 144 153 180 219 272
AMC 231 240 245 252 266 278 289 298 304 311
Impl 854 844 a00 726 695 666 666 685 683 714
Licensed Linked Revenue 640 595 584 621 655 729 792 813 877 926
LLR % Total Revenue 43% 41% 42% 46% 48% H2% 54% 54% H6% 56%
Annual Recurring Revenue 314 335 351 374 403 422 442 478 523 583
21% 23% 25% 28% 30% 30% 30% 32% 34% 36%

Gross Margin 734 694 662 648 672 732 798 833 878 931
Gross Margin% 49% 48% 48% 48% 50% 52% 55% 56% 56% 57%
EBITDA 139 95 59 71 127 222 317 356 388 417
EBITDA % 9% 7% 4% 5% 9% 16% 22% 24% 25% 25%
PAT 91 43 18 16 55 131 223 263 294 314
PAT % 6% 3% 1% 1% 4% 9% 15% 18% 19% 19%
Net cash (77.8) (1139) (101.5) (121.2) 57.0 94.7 124.2 210.7 218.2 257.4
52
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In Summary
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Summary

A We continue our strategy of Calibrated Growth with predictable profitability
A Going deeper with Strategic Customers
A Getting wider with more customer in existing market and

A Getting wider with platforms in new markets

A Building Network of Partners for driving platform Growth
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A | rrobver | Our Investments in Modern Cloud Platforms . g [intellect: Ieciolosy
PHARS | Ready to Fast Forward to Digital Next oS oS5 | pacentartr, 2
Digital Transaction Banking
|GTBlspoweredbyComposable’ mWorld()s First |l ntegrated Digital

Contextual & Hyperscale Technology Platform delivering Omni -Channel Cash & Trade Product Processors

Architecture
ek ARG

Liquidity Management Platform

Corporate Treasury Exchange to manage Domestic & Cross Border
Liquidity, Investments & Corporate Deposits including Virtual Accounts
& Escrows

Platform to manage Corporate Cash & Trade

Payment Services Hub
Unified Payments Platform Optimising critical Business Interactions o
Leveraging Context Aware operating system

#1 Partner of Choice for Digital Transaction
Banking & Corporate Liquidity Management
Transformation Programs

Trade & Supply Chain Finance
Digital 360 Platform enabling Integrated Trade & Supply Chain Finance
with Collateral & Limits Management & Enabling OpenNetworking

| w Contextual Banking Experience
Composable, Contextual & Hyperscale Customer Experience Digital



Al

PILLARS

DTB

34

# COUNTRIES

STAGE 5

J

Digital Transaction

processes transactions worth

$35(0p!llon

every year

over

1003i||ion

corporate transactions
executed every year

# CUSTOMERS

Banking
pays

$5(joillion

salaries every year

Cloudready
solution
available

sropucr | DIGITAL TRANSACTION BANKING

60

v

CLOUD PLATFORM

KEY FUNCTIONALITY

No other vendor has
fully integrated cash and
trade offering including
supply chain finance,
front to back.

Capable througizoom
to go live for a bank
within weeks.

ARCHITECTURE

Cloudready with
composable &

contextual digital.

Significantly
superior digital
experience with
respect to the
competition

Technology

:GTB intellect’ pLy 1

@ © @ Design for Digital

December 07, 2021

Advanced Al Mountaineers in Corporate Banking,
Digitizing Accounts Receivables, Banks as
Frontrunners, Leader in |IDfarketscape
worldwide, endto-end banking solution

ANALYST COVERAGE

COMPETITION

Win rate of 60%
from all RFPs
published in the
last 4 years in
Emerging
Markets

Finastra

Oracle

Nucleus

Software
(Asia)

= 1DC

e Analyze the Future

#1 most comprehensive integrated transaction
banking solution globally

CLOUD

B" Microsoft

aws

OPENSHIFT

kubernetes

CLOUDF@UNDRY
=
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A9 eromser | LIQUIDITY MANAGEMENT SYSTEM .oTR intellect: =™

PILLARS LM S ® @ Design for Digital | pacember 07, 2021

A iGTBclients regularly win awards for beist-

class liquidity
CIouQready A RecentAité Fireside Chat witiGTB& BNY
solution Mellon
available ALS5/ Y -89/foRc@iCRO focus on liquidity.

CLOUD PLATFORM In response, 65% of corporate banks will
# COUNTRIES # CUSTOMERS ANALYST COVERAGEA y @S a i Ay adzlJLJ2 NI Ay 3
STAGE 5 #1 market leader in liquidity management,
Liquidity Management
Solution
allocates interest on over sweeps over CLOUD
$3 5” | 10N $4tr| Il 10N KEY FUNCTIONALITY ARCHITECTURE COMPETITION
. . . . M n;
Comprehensive sophisticated Pegasus engineering. Two of our largest = Microsoft
notional pools every year cash every year cash_ con_centration, notional Born in the cloud liquidity management aws o
poding ercompany s, pirs, mero | 02 Y104 Gznm B 2 6y 6
: : : services pure open . ===
processes worldwide including protecting bank source Srgal timl?a replace with iGTB LMS =
O balance sheet. ’ ' in the last 12 months.
O includ dicti Front office uses Lisa § X
hcludes predictive {t! FT2NJ ok ylamodt ASyda
of major currency crosborder MNC liquidity/CFF, real time funds oy staff OPENSHIFT
sweeps control and virtual accounts Infosys
including Escrow. ReVal kubernetes
Country coverageneanslocal
regulations and taxation hold CLOUDF@UNDRY

no fears for LMS.
60



iGTB
A3 rrooocr | CONTEXTUAL BANKING EXCHANGE TR | intellect: | Icnolosy
PILLARS CBX ‘ ®® Design for Digital Decaexber 07, 2021
FORRESTER
LR / accenture
solution
/ available Aite
# COUNTRIES # CUSTOMERS Al MACHINE LEARNING CLOUD PLATFORM ANALYST COVERAGECE LENT
™
STAGE 3 The contextual composable hyperscalable,
trendsetter
Contextual Banking '
Experience
built leveraging KEY FUNCTIONALITY DIFFERENTIATORS ARCHITECTURE COMPETITION CLOUD
1 O O O + White label digital banking for - Bestnext-action Cloud native, AFfirst Coconet B Microsoft
] corporations, SME/SMB Bestnext-offer Fully open source Finastra
proven customer TB journeys covering Payments, Account — Uxled Contextual powered by Infosys aws
Serwce_s, quwdlt_y, Collections personabased Al/ML Internal IT
& Receivables, Virtual Covering all corporate  crgssdomain data fetch ?:_;:f_—{?
offering ACEoILS, ESCrow banking domains Full score (Gartner) for D

Management and Cash Flow  part of Intellect CBX

Forecastin : interactive open banking
4 5 O + J family channel capabilities

OPENSHIFT

open banking APIs Singled out by Accenture as
notable example of kubernetes
extensive use of
microservices and cloud CLOUD F@QUNDRY

native PaaS technologies
61
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AA| erovser | PAYMENT SERVICES HUB .oTR intellect: =™

PILLARS P S H ® @ Design for Digital | pacember 07, 2021

Ovum: best choice for tactical short term

solution & building blocks of longer term
foundation
Under _ Among global top 12 payment vendors
construction worldwide in CEB (Gartner) report

Al + MACHINE LEARNING CLOUD PLATFORM
# COUNTRIES # CUSTOMERS ANALYST COVERAGE OVUI’T\Q

STAGE 3 Cloudbased contexisensitive corporate payments

optimizing interactions

Payments Services
Hub

rolled out by one bank every

CLOUD
s KEY FUNCTIONALITY ARCHITECTURE COMPETITION .
4 6 We e kS o _ B" Microsoft
10 & new country Corporate payments in the cloud ~ Contextual digital Bottomline
now live in 19 countries Payments preprocessing Cloud native Finastra aws
Orchestration APHirst ACI ——
Execution Fully open source Fiserv T =
m | | | | on Limits management FIS T
> Remittance repository
. ISO 20022 rapid adoption
payments processed per hour in live use OPENSHIFT
kubernetes
CLOUD FQUNDRY
£k
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TRADE & SUPPLY CHAIN FINANCE
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v

Cloud

Al + MACHINE LEARNING CLOUD PLATFORMgp|oyable

# COUNTRIES # CUSTOMERS
STAGE 3
Trade & Supply Chain
Finance

KEY FUNCTIONALITY

Only solution covering both trade

' i fi d SCF full
according to the ICC according to the ICC Jghce an ully

$60°" $20"

trade finance SCF opportunity
opportunity for banks for banks

Transformational and sustainable
Risk participation, distribution and
mitigation

Fast supplier onboarding

IDX smart papekiller that reads any
form

Limits management

PARTNER
ECOSYSTEM

Bolero
I-eSEi ’
D°CS

bk ol

r3.

coriolis

ANALYST COVERAGE

ARCHITECTURE

AI/ML/NLP

Best next actions
loT

Open banking, fully
composable

Digital 360

APls

Cloud deployable

e | Technology
Day II

December 07,2021

CBX Trade Finance judged biestlass
for corporate client services in CEB repc

Assessed baité as 10% market share
Judged a leader by IDC

COMPETITION

Finastra
Surecomp
China Systems

Future of trade & supply chain finance with Al, risk
mitigation & partner ecosystem

CLOUD

% Microsoft

aws

|

OPENSHIFT

kubernetes

CLOUDF@UNDRY
=
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< Make a Payment

- //}_ Model Bank

Global Shipping

GS
Announcements
N X . T . .
Galaxy Distributors
ew eAperiences. |1rue Creatlwty. oo
Portfolio
M Eicher Motors
Have Ove
1.74M AtD 1.14M AtD =]
I I B I 0 u d Sterlite Industries
si
Net Cashflow 3.30M AED Surplus &
$D Spice Digital

Select from Recent

CashPower 22

— Emcure Pharmaceuticals
N
Available Limat A
55%3 i
< y 17.20M aeo ]

Utikzed ) 1 Essar Group

Tasks
My Exide Industries

Global Shipping 12,500.00

Intex Technologies
Reliance Fresh 245,150.00 A

The world’s first fully-integrated & cloud-ready
Spice Digital 700,000.00 Transaction Banking Platform

Accelerate your digital transformation on cloud

Galaxy Distributors 253,637.00




MARKETTRENDS iGTB intellect” L5y

. Banks earned nearly $1tn from commercial in 2020 :fﬂ; )
. Need for Innovation to support Small Business/Banking

. Corporates & Reqgulators pressure banks to transform tllei
g

. COVIB19 has pushed technology and transformed business forever E |

chnblogy

. Corporate Banking Global IT spend Growing

. SaaS Cloud spend growing to 25% of aHgyam applications spend
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Banks earned nearly $1tn
from commercial in 2020

Bl
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McKinsey:

C Global Payments revenues will be
back to growing 6-7%

C Domestic & Cross-Border
Payments and Account -related
Liquidity are the key revenue pools
for commercial banking

Source: McKinsey

Payments revenue, 2020, % (100% = $ billion)

North
APAC America
100%= 900 485

transactions’

B Account-
related
liquidity?

Commercial

[ Domestic
transactions?

Credit cards

B Cross-border
transactions*

B Account-
related

Consumer  liquidity

[ Domestic
transactions

Credit cards 15

Latin
EMEA America
335 165




B2| wrer | Need for Innovation to support \GTB intellect: 5:c/relosy

Small Business Banking

Need to REINVENT by applying Design Thinking

Banks’ Game Changing
Response . Intelligent finance

Step Changing .
PN . + Personalized,
il Embedded finance Al-driven advice

* Migration from products at scale

to workflows * Prescriptive analytics
Incremental + Data analytics dashboard

Product enhancements Predictive analytics

REINVENT SMALL BUSINESS BANKING :

Table Stakes

. + Excellence in mobhile
+ Achieve trust

per below * Descriptive analytics

Level of

» Excellence in online T
competitive

The Call to Action
Significant revenues are at risk (or up for grabs), US example?!

+ (all center specialists advantage

S BN Small Business Banking Revenues $ BN Small Business Banking Revenues

Spurce: Phase 5/Delvinia March 2020 small-business survey (percent not completely satisfied; % likely to switch); Oliver

‘Wyman revenue pool estimates.

© CELENT

110 10
65 Small Earn my Trust Make the basics easy Make my financial Advise me
| s Business . Fair pricing + Payments to/by me workflows easy + Actionable alerts
l 17 Needs * Fairvalueexchange * Access to working * Order-to-cash * Optimal choices
__'l for data capital * Procure-to-pay + Guidance by business
Total Relatively Not Total Not likely Likely to % + Transparency + Fundamental financial ¢ Advanced financial stage and vertical
satisfied cc-sr;::::f«?:jly to switch switch « Reliability management management

68




B3| Yse | Corporates & Regulators pressure banks 0 .oy fintellect” Foctnolooy
transform their technology 78 Do 000 | December 07, 021
- 8% 1.1m 16% $3.5n
growth risky CRs corporates corporate spend
switched bank
SME Growth Regulatory Customer Demand for
A Focus on SME is A Regulators worldwide E :
. ' xperience APls
A ?Zrltc))\lljvélnt%ansition gcp))re](r::trig‘ra\glorgsilience A FinTechand bad A Demand for API
growth even faster A Increasing focus on customer experience connectivity by clients
operational resilience dri\_/i_ng_high rate of who are investings3.5bn
due to legacy switiching globally
infrastructure
]{_I_I_ 'iﬁ v :b
69

SourcesOmdia FCA, Global Treasurer, McKinsey, EY
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B4/ et | COVID19 has pushed technology .
and transformed business forever
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3X

likelier now than before

the crisis to say that at
least 80 percent of their
customer interactions are

digital in nature

Source: McKinsey

The COVID-19 crisis has accelerated the digitization of customer interactions
by several years.

Average share of customer interactions that are digital, % M Precrisis [l COVID-19 crisis

100
Global Asia—Pacific Europe North America

Adoption Adoption Adoption Adoption
acceleration' acceleration acceleration acceleration
3 years 4 years 3 years 3 years

June May Dec. July
2017 2018 2019 2020

"™ears ahead of the average rate of adoption from 2017 to 2019,
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Corporate Banking
Global IT spend Growing

B 5 MARKET
TRENDS iGTB

$7.6bn

2022 Application Spend
projected

$46.9bn

2022 projected

59.3bn

2025 Application Spend
projected

$55. 5bn

Source: Omdia 71
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BO| s | SaaS Cloud spend growing to 25% .Gm‘lntellect
of all on -prem applications spend

$2.3bn

- 2025

-

\ Shift to Buy vs Build

Source: Omdia 72
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New Business Proposition i intellect’ oayii "

1. Consumerization of Commercial Banking
2. 1IGTB Cash Cloud Platform
3. Three distinct Composable Market Offerings

4. Hyperscalinghe Business Model



NEW
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C1 susness | consumerization of Commercial Banking i:GTB intellect’ pay 11
gniort December 07, 2021

Desktop, Tablet,
Responsive- and Native Mobile optimized Deploy Anywhere: Contextual and Predictive
Cloud Native & through machine learning
On Premise

Composable User Experience

Real time Contextuality (Al/ML)

Self service enablement

Branding and product packaging

oOn Tapo6 Functional
on a SaaS Cloud

API first and
Micro Services based

Pluggable and World class UX and

Extensible Architecture

Powered by Componentized Ul for high

Self Service adoption.
M Lisa e 75
B =D DD e e e TRy N
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CashPower 22 = - ~= b @ = @ Design for Digital

< Make a Payment

= A Model Bank & ®

Global Shipping
Announcements 000 )

Galaxy Distributors

New eXperiences. True creativity.

Portfolio

> ™1 iGTB Cloud
: CashPower 22

Credit Limits
Available Lima
SSQ?)
< & 17.20M ag0
Utihzed

My Tasks

Eicher Motors

Sterlite Industries

Spice Digital

Global Shipping 12,500.00

Reliance Fresh 245,150.00

The world’s first fully-integrated & cloud-ready
Transaction Banking Platform

Spice Digital 700,000.00

Galaxy Distributors 253,637.m0
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C3 susness| IGTB Cash Cloud on SaaS )

PROPOSITIO iGTB I.n.tne"fe ¢ tt| Day H
= - - esign for Digital
3 distinct Composable Market Offerings
CashPower
CashXtra
MID-LARGE CORPORATES
CashNow REJUVENATE
SME BANKING
INNOVATE MODULES
BUSINESS BANKING - 1.Account Services 8. Liquidity
- Ad .
MOBDEES 2-?33\;’6:2;;55 ioﬁé:shboardéAdvance
1. Account Services 6. Dashboard Advance 11.Common Services
MODULES 2. Payments- 7. Common Services i ll\j/lhyt?'il(':t?/l széments 12. Custgmer On-
. . Ad _ . Mobility - Advance Boardin
;: gg;cr:gtiamces 2—," ﬁg?ﬁgfgﬁ'm 3. Mo\giiliil;e- Standard : %::ngr - 5. Collections ABy Ban Ag By Self
Standard ' Boardi ng 4. Collections ABy Bank A By Self 6. Receivables

. Vi | A
3. Mobility - Standard ~ ABy Bank A By Self 5. H2H 7. Virtual Accounts

USERJOURNEYS 78 USERJOURNEYS 134 USERJOURNEYS 197

OPENBANKINGAPI - 25 OPENBANKINGAPI - 50 OPENBANKINGAPI - 75
20 dInquiries; 5 dAction 29 8Inquiries; 21 8Action 46 Inquiries; 29 dAction
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Hyperscaling the Business Model .GTB
1,000 banks in 70 countries

O
AN

intellect’
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NORDICS
SWEDEN
DENMAREK
FIMLAND MIDDLE-EAST
NORWAY A—
ICELAND | oigynonmay iast 1. UAE
T E..‘S‘..'.“J;““‘: _— 2. BAHRAIN
—— Ay MNor (Elels . -
Morth Europe o o é ._ —m;ng.:ﬁzlhml (Sovereign) 3 - ON:..:‘:'\N APAL
@ Canada Ea K west @ o e :’-j‘ KUWAIT
EASTERN France Centfy o i - JORDAN 1. SINGAPORE
wes1us 20 Central Us O SlCair Canisil EUROPE France South (1% .\\g:mi:;fﬁeﬂﬁﬂfmﬂu 6. ISRAEL 5% China Morth 3 2. MALAYSIA
West Central US ) @ rorth Central Us Spain Central {35 /- waly Morth 7. IRAN China Hovth () Cria Horth 2 3. INDONESIA
west US D s DoD Central @ @Us oD East Switzerland West {:" i5: Greece South . Karah Cantrad O tapan -n=4. THAILAND
US Gov Aritona @) S0, Conil U5 gagy emst s 1. ROMANIA e = 2] g KA rorea St T @ rponwest]| 5. viETHAN
WetUs3iS gy o eastus 2 2. HUNGRY EUROPE 5% rael leral/ﬂ_‘_\_ . QATAR . 6. CAMBODIA
U8 'Gov Toxas ) East us 3 3. POLAND China East z“ China East 7. Laos
. Qatar Contral S5 E Morth . az ) )
ol 4. CZECHR § CemaNy um.“..figf’j PR copsa @ Grsmanvonn | 8. SOUTH KOREA
exice Central g - .
: 5. SERBIAC 3. MNETHERLAMDS © centralindia :II ‘;l]. HOMGEONG
6. UKRAINE . INDIA
:'j" EIE_IAEJ”IEIE“ e @ south india :I| % SRI LAMKA
: . BAMGLADESH
LATAM 6. ITALY Southesst Asa © 14, v anmar
g- EEEECE % SOUTH AFRICA }g AUSTRALIA
. . UGANDA . MEW ZEAL AND
1. CARRIBEAN 9. IRELAND 3. TANZANIA 17 RAPUA NEW
2. PERU %I ETHIOPIA Indanesia Central 257 GUINEA
3. BRAZIL 2 NIGERIA
» MAJRITIUS
4. COLOMBIA £, GHANA
5. CHILE @ s Southesst B weaswe
. Avslible reglon 6. AGRENTIMA { @ Brazil south © South Atrica Nﬂ%‘ﬁ]' JAOZAMBIQUE
7. MEXICO #5: Chile North Certral | . ISRAFL
1.3 Announced region 12. ALGERIA Australia East )
South Afrigh West I Mew Zealand North
O Awilability Zenes available e 15. morocco @O sustralia Central i
o fonm ~— 14. TUNISIA nustrata Southenst @) - g conmnt 3 -
© Announced Avadlability Zores 12 KENYA
-:<_>: Announced region with Availability Zones - EGYRT

In Partnership with  Microsoft

1O
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/ reasons why we WIN

N o 0o b~ w0 Db

Recognized Leadership Position in the Market
Customers as Promotersd High NPS

Market Ready Cloud Technology

Open Banking APIs for Financial Ecosystem
Execution Track Record - Agility in Implementation
Commercial Proposition 8 PAYG with 40% lower TCO

Exclusive Transaction Banking focus &
Fragmented Competition
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‘GTB ranked #

Best Selling Wholesale Banking 6 Transaction
Banking Solution in the world
2 years in a row

A
‘ —

IBS intelligence




REASONS

D 1 WHY WE WIN

Our Leadership Position is Endorsed by Technology

12 Market Leading Analysts

intellect’

° o
.Gm @ @ Design for Digital Da II

December 07,2021

iGTB
0

IS MARKET LEADER
TRANSACTION

BANKING

#1 Partner of Choice for Digital
Transaction Banking
Transformation Programs

iGTB

ranked

-

Best Selling Wholesale Banking
—Transaction Banking Solution
in the world

.
-
£

| B Sinteligence

STRONG PERFORMER
The Forrester Wave™ 2020 : Digital Banking
Engagement Platforms

b
2
| B S intelligence
#1 FOR RETAIL BANKING
#1 FOR TRANSACTION BANKING
IBS Annual Sales League Table 2020
2 GLOBAL FINTECH INNOVATION AWARDS
Most Innovative Digital banking platform at HLBB
Best payment system implementation at CIBC
#1 IN GLOBAL PAYMENTS SYSTEMS
#3 IN GLOBAL DIGITAL BANKING & CHANNELS
IBS Annual Sales League Table

>
accenture

iGTB IS A NOTABLE EXAMPLE
Extensive use of micro services and
cloud-native PaaS technologies

LEADER IN TRADE FINANCE
MarketScape report: Worldwide Trade
Finance Systems 2020
LEADER IN ORPORATE BANKING SOLUTION
Worldwide End-to-End Corporate Banking
Solution Providers 2019
FINTECH 100: 3 REAL RESULTS AWARDS
Future Ready Payments Implementation at
CIBC

#1 FOR OPEN BANKING
Full Score on Interactive
Open Banking Channel

Aite

INNOVATION AWARD FOR CUSTOMER EXPERIENCE
Abu Dhabi Islamic Bank
TOP 5 TRADE & SUPPLY CHAIN VENDOR
Aite Matrix: Trade Finance Software Report

Gartner

Capabllmes #1 FOR APIs
Top Rating on all six measures:
Development, Wholesale banking, Sandbox,
m? Connectivity, Management and Analytics
CASH MANAGEMENT
SURVEY 2020
#1 Mashreq Bank GIF?I%I}KLNCE
#5 Emirateds NBD e
TRADE FINANCE SURVEY BEST PAYMENTS HUB

2021 - 2019
#4 Raiffeisen Bank International

®

Santander wins inaugural award
INNOVATORS IN CASH MANAGEMENT
FAB wins for the Global Cash Position Mobile App
BEST INTEGRATED CORPORATE BANKING SITE

Digital Transformation Leader at IDFC Abu Dhabi Islamic Bank wins for ME
CELENT Customer Experience at NBK BEST BANK FOR LIQUIDITY MANAGEMENT
MODEL BANK AWARD FINTECH POWER 50 First Abu Dhabi Bank wins for ME
Emirates NBD wins for Transaction \ / Transforming HSBC wins in Asia Pacific
Banking Transformation ¥ P Financial BEST BANK FOR CASH MANAGEMENT AWARD
PERSONA-BASED UI C Y _3 Services Abu Dhabi Islamic Bank wins for UAE
Top Trends in Corporate Banking 2019-2020 [ \ ’3 Abu Dhabi Commercial Bank wins for ME
#1 PACESETTER IN CUSTOMER ENGAGEMENT = "3 \ b > Arab Bank wins for Jordan, Bahrain, Qatar and Lebanon
Cited for developing persona-based customer journeys “F':'n';"“ Q ' E CEB First Abu Dhabi Bank wins for UAE
ADVANCED A.l. MOUNTAINEER | Gown I ] is now Gartner HLBB wins for Malaysia
Only Product company with complete Corp Banking suite GoLD CLASS AWARD b 1 LEADING GLOBAL VENDOR CIBC wins for North America and Canada
with integrated UX,Ul Digital Transaction S 2 Online Banking Solutions 2 FfRODUCT INNOVATION AWA.RDS
2 XCELENT AWARDS Banking .; :; Technology Analysis Ripple-backed Payments Solution
Advanced Technology and T 1
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